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	To back down 
	To decide not to do or say something
	Reculer, se rétracter 

	To beat around the bush
	To talk about things without giving a direct answer 
	Tourner autour du pot

	To be given a blank cheque 
	To have the authority or freedom to do whatever you decide is necessary.
	Avoir les coudées franches

	To bend over backwards
	To make every effort to achieve something.
	Se plier en quatre

	To be skating on thin ice 
	To be doing something that is dangerous, risky or could cause trouble.
	Marcher sur des oeufs

	To bide one’s time
	To wait for the best possible moment to seize an opportunity.
	Ronger son frein

	To bring nothing to the table
	To have nothing of interest to offer the other side. 
	Ne rien avoir à offrir

	To bring up 
	To begin a discussion about something 
	Lancer une discussion 

	To chase a customer
	To contact a prospective customer again
	Relancer un client

	To clinch a deal
	To reach an agreement, proposal or offer. 
	Parvenir à un accord

	To close a deal 
	To successfully end a negotiation
	Conclure un marché 

	To compromise 
	To make concessions 
	Transiger 

	To cut to the chase 
	To go straight to the point 
	Aller à l’essentiel 

	To drag on 
	To take a long time 
	Traîner en longueur 

	To drive a hard bargain
	To be uncompromising in making a deal. 
	Se montrer dur en affaire

	To follow up
	To maintain contact so as to take further action
	Assurer le suivi

	Give and take 
	To compromise but be equally satisfied with the result 
	Donnant-donnant 

	To go back to the drawing board 
	To go back and start something from the beginning 
	Repartir de zéro 

	To grant a special discount 
	To offer a better price 
	Faire un geste commercial

	To haggle 
	To argue in order to reach a better agreement or deal 
	Discuter le bout de gras 

	To have an ace up one’s sleeve
	To have something in reserve with which an advantage can be gained.
	Avoir un atout en réserve

	Hold all the aces.
	To be in a very strong position or have more advantages than anyone else. 
	Avoir toutes les cartes en main

	To iron something out 
	To solve a problem, to resolve an issue 
	Aplanir un problème 

	To keep someone posted
	To keep someone informed about a situation. 
	Tenir quelqu’un au courant

	To lay the cards on a table
	To tell each other exactly what is going on and be frank
	Jouer cartes sur table

	To leave the door open
	To make sure that there is still the possibility to do something. 
	Laisser une ouverture

	To leave no stone unturned
	To try any possible course of action to achieve one’s goal
	Remuer ciel et terre

	To make a deal
	To make a business arrangement 
	Conclure une affaire 

	To meet half-way
	To accept to compromise and give the other side part of what they want.
	Accepter un compromis

	To negotiate 
	Hold talks in order to reach a commercial agreement 
	Négocier 

	To play for time
	To delay or prevent something from happening in order to gain advantage.
	Jouer la montre

	To play one’s cards right
	To make the best use of one’s assets, possibilities or qualities.
	Tirer le meilleur parti de son jeu

	To prepare the ground 
	To make it easier for a future event or course of action to happen or develop
	Préparer le terrain

	To read the fine print 
	To read the details (the small font) of a contract
	Regarder dans le détail


