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	To sell ice to Eskimos 
	To persuade people to accept something unnecessary or useless.
	Vendre des lunettes à un aveugle

	To sign on the dotted line
	To indicate one’s agreement or willingness to do something (by signing) 
	Donner son accord par écrit 

	Take it or leave it !
	Accept or refuse a final proposal 
	A prendre ou à laisser

	To take stock 
	Assess all the aspects of a situation before forming an opinion.
	Prendre la mesure (d’une situation)

	To turn up/ on the heat 
	To put pressure on someone in order to obtain something.
	Mettre la pression

	To work out a deal 
	To reach an agreement 
	Arriver à un accord

	To wrap up 
	To end or to finish 
	Terminer, conclure


	Above board
	Negotiations or deals that are open, honest and legal. 
	En toute clarté

	At stake 
	Something that can be gained or lost 
	En jeu 

	Back to square one 
	To fail and to have to start all over again.
	Retour à la case départ

	Back to the wall
	A  very difficult situation without any way of escape.
	Dos au mur 

	It’s a bargain ! 
	It’s financially advantageous 
	C’est une affaire

	Beggars can’t be choosers.
	To be forced to accept a disadvantageous offer. 
	Nécessité fait loi

	A bid 
	A statement given for something, an offer of price 
	Une offre

	Bone of contention 
	A matter or subject causing a lot of disagreement.
	La pierre d’achopement 

	An estimate
	A document praising the value or cost of something 
	Un devis 

	The final offer 
	The last proposal that will be put forward 
	Offre finale

	The nitty-gritty 
	The most important points or practical details
	Les choses sérieuses

	The prevailing price 
	the prevailing price when a product is sold on the market
	Le prix du marché 

	A sales pitch 
	A speech in which salespeople promote their product
	Un discours de vente

	A selling point 
	A particular aspect emphasized to sell something
	Un argument de vente

	A stalemate 
	When the negotiation is in deadlock or at an impasse 
	Une impasse 

	It’s a steal !
	The price is much lower than market value 
	C’est donné ! 

	Signed, sealed and delivered
	Formally and officially signed
	Approuvé et signé 

	Sticking point 
	A controversial issue to progress towards an agreement
	Là où le bât blesse 

	Terms of payment 
	Conditions as to when and how goods will be paid
	Modalités de paiement



1. Complete the sentences with one of the idioms above.





a. We will never reach an agreement if we don’t …………………………………………………..


b. Be prepared for tough negotiations with Mark. He …………………………………………………..


c. With his ……………………………………., the supplier had to accept the final deal. As the saying goes, “…………………………………………………”d. The salaries have been agreed on, but opening on Sundays is still …………………………………………..e. Think positive ! If we …………………………………., we’ll get the contract.


f. It’s not surprising that he was awarded ‘salesman of the year’. Indeed, he could …………………………… !





2. Translate the following phrasal verbs or idioms into English.





a. Se mettre en quatre : …………………………………………………………….


b. Avoir toutes les cartes en main : …………………………………………………………….


c. Préparer le terrain : 


 …………………………………………………………….


d. Marcher sur des oeufs : 


 …………………………………………………………….


e. Vendre des lunettes à un aveugle : 


 …………………………………………………………….


f. Retour à la case départ : 


 …………………………………………………………….








